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1. KPATKAS UH®OPMALIUSI O KOMIIAHUU

Komnanus OOO «I'EJIAPM» cnennanu3upyercst Ha IpOEKTUPOBAHUM U pa3paboTKe
CUCTEM MOHUTOPHUHIA U YIIPaBJIEHUS TEXHOJIOIMUYECKUMH ITpoLeccaMu npeanpuaruil. Komnanus
pa3palaTbIBaeT JUHENKY MporpaMMHbIX poaykToB GIMS, B KOTOpYIO BXOJAT ClieayrolIne
HPOAYKTHI:

- GIMS Automation

-  GIMS Monitoring

—  GIMS Inventory

- GIMS Knowledge Base

2. OBIIME MOJIOKEHUS TAPTHEPCKOM MMOJIUTUKH

1. HapTHepm(a;{ IIOJIMTHKAa CO3JaHa OJId obecrneyeHus CAWHBIX IIOAXOJO0B M IIPpAaBHII

B3aumozeiicteust OOO «I'EJIAPM» ¢ napTHepamu.

2. Ilpu yTBepkJIeHUU HOBBIX pefakiuii mapTHEpckoid momutuku, OO0 «['EJIAPM»

00s13yeTcsl yBEIOMUTb NMapTHEPOB 3a MECSIIL] 10 BCTYIUIEHUS U3MEHEHUI B CUILY.

3. AKTyanpHas peJakius TapTHEPCKOW TOJUTHKU IyOaukyeTcs Ha caiite OO0O

«'EJIAPM».

4. Crate maptHepoM OOO «I'EJIAPM» uMeEIOT NpaBO TOJIBKO FOPHUIUYECCKHE JIUIIA,
OCYILECTBIISIIOLINE JICATEIBHOCTh B cepax MpoAaXH MNPOrPaMMHOTO OOECIEeYeHHS, H

peanusaiuy NpoeKToB B 00JaCTH UH(POPMALIMOHHBIX TEXHOJIOTUH.

3. IIEJIU TAPTHEPCKOM NMOJIUTUKHN

1. Oka3zanue TCXHquCKOﬁ, MAapKCTHHT OBOH U KOMMCp‘-IGCKOﬁ MNOAACPIKKHU ITapTHEpAM 110

Pa3BUTHUIO MTPoJax NpoyKToB U yciyr komnanuu OO0 «['EJIAPM».

2. YCTaHOBJIEHHE MMPO3pPavYHbIX YCHOBI/Iﬁ npeaAOCTABJICHUA 1ICH.
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3. Ocy1IecTBICHUE COBMECTHON MapKETHHTOBOM JISSITEITBHOCTH.

4. IAPTHEPCKHUE CTATYCbI

1. Onmcanue CTaTycoB:

CTATYC

O CAHUE

Gelarm Certified Partner

Opranmn3anys 3aHAMAIONIasics Mpoaaxen U BHegpeHneM npoaykTo GIMS,
a TaKoKe OKa3aHUEM YCIIYT TEXHHYECKOH MOAIEePKKH H 00yUeHUEM.

Partner

Gelarm Technology

Opranu3zanus, Npe1oCTaBIsIoas CBOU TEXHOIOTUU IS
uHTerpanuu ¢ npogykramu komnanuu OOO «['EJIAPMy.

2. CoBMeEIIIEHHE CTaTyCOB:

HapTHep HMECT IMPaBO COBMCINATL CTATYChI, €CJIIM 3TO COOTBETCTBYCT 6I/I3HGC—MOI[6J'II/I

napTHEpa, HE MPOTHUBOPEUUT MpHUHLMNAM BeaeHus OuzHeca kommanuu OOO «[EJIAPM» u

TpeOOBaHUAM JIAHHOM MAPTHEPCKOMN MOJIUTHKH.

3. Bo3mokHOCTH MTapTHEPOB

GELARM GELARM
CERTIFIED TECHNOLOGY
PARTNER PARTNER

Koncynbranuu npou3BoauTENS B 4aCTH +

HOJIEPKKU MTPOJaX

Sales kit (mpe3eHTau IPOIYyKTOB, +

KOMMEpPUYECKUE TPETOAKEHHSI)

O0yuenue MeHepkepoB 1o npoaaxam (How +

to Sell)

Perucrpanus caenok +

[Togneprka MUIIOTHBIX IPOEKTOB +
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GELARM GELARM
CERTIFIED TECHNOLOGY
PARTNER PARTNER
IIepenava moTeHIMAIBHBIX CAEIOK +
OOyueHre TeXHHYECKUX CIICIIHATICTOB + +
(MeTonoI0TUs U BHEIPEHHE ITPOTYKTOB)
CoBmecTHBIE OH-JIAlH U o d-naiin + +
MEPOIPUATHS C TPOU3BOIUTEIIEM
[Mognepxkka 8 CMU + +
4. TpeboBaHMsI K TAPTHEPCKUM CTAaTyCcaM
GELARM GELARM
CERTIFIED TECHNOLOGY
PARTNER PARTNER
Cornacue ¢ npaBuiaMu MPOrpaMMbl + +
+ +

Pa3memienue nndopmaium o
coTpyaHudecTBe ¢ komnanueit OO0
«'EJTAPM» Ha unopmMaiMoHHBIX pecypcax
napTHepa

[TpoBeneHne cOOCTBEHHBIX MapKETHHTOBBIX
MEPOTPHUATHI TI0 TIPOTYKTAM U YCIIyraM
komnanu OO0 «I'EJIAPM» (6e3
IPHBJICUEHUS IPYTUX BEHIOPOB)'

He menee oxHoro
MOHOBEHJOPHOTO
o d-naitn/on-
JTauH
MEpOIIPUATHS B

He Menee oxHoro
MOHOBEHJOPHOIO
o d-naitn/on-
JTalH
MEpOIIPUATHS B

roj rox
Hanunune cepruduunpoBaHHbIX TEXHUYECKUX He menee 2 He menee 1
CHIENUAIUCTOB’
Hannune coOCTBEHHOTO AEMO-CTEHIA + +
Hanuuune meHemxepoB 1o npojaxam, He menee 2

NPOIIEAINX 00yYeHHE MEXaHUKE TPOJIaK
npoaykroB komnanun OO0 «['EJIAPM»
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1 — mpoBeneHue cOOCTBEHHBIX MEPOIPHUATHI MapTHEPA MO MPOAYKTaM M SKCIEPTHBIM
Bo3MOxHOCTSIM KoMmmaHuu OOO «['EJIAPM» ¢ nenpio moixydeHus JUAoB, HHPOPMUPOBAHUSL
MOTEHITUAIBHBIX KIMEHTOB O BO3MOXKHOCTSAX TMPOIAYKTOB M HMX IPOJBIKCHHMS HAa PHIHOK 03
komneHcanuu co ctopoHsl kommnanun OOO «['EJIAPM», kak moATBEpX IECHUE HaMEPEHUs

napTHEpa MHBECTUPOBATh B MIPOJABMKEHME NPOLYKTOB U yciyr komnanuu OO0 «'EJIAPM».

2 — oOyueHue TEXHHYECKMX CHEIUAJINCTOB MpoBoauTcs cuwiamu kommnanuun OOO
«I'EJIAPM» Ha 6€3B03M€3/IHOM OCHOBE B COOTBETCTBUM € IrpadukoM oOyueHus BeHaopa. Ilo
uToraM oOy4yeHMs U BBIIOJHEHHUS TECTOBBIX 3aJjaHUM, CIyLIaTeNlsM BblIaeTcs cepTudukar. Bee
cepTuduKaThl (QUKCUpPYIOTCSA B 0aze JaHHBIX MPOU3BOAUTENSA, OO0JIAAAIOT YHUKAJIBHBIM
UICHTU(QHUKAIIMOHHBIM HOMEpOM M JaToi Bbinaud. Ceprudukanus MOATBEPKIACTCA MO Mepe
BbIX0/1a HOBBIX Bepcuil mpoaykToB GIMS, o yem OOO «['EJIAPM» yBenomiisier o0yunBIIUXCS
IOCPEJICTBOM MH(OPMALMU HA KOPIOPATHUBHBIX U OTPACIEBBIX peCypcax, a TAKKE C ITOMOIIbIO

3JIEKTPOHHOM MOYTHI, yKa3aHHOM MPH perucTpaluy Ha oOydeHue.

5. MOPAJOK ITOJYUYEHUSA MNAPTHEPCKOI'O CTATYCA

Jis  monmydeHWs TMapTHEPCKOTO CTaTyca KOMIIAHMHM HEOOXOAMMO  OIpPENeIHUTh
COOTBETCTBYIOIIUH €€ IeITEIbHOCTH U TUTAHAM Pa3BUTHsI CTATyC U3 1. 4.1 mapTHEPCKON MOTUTHKA
00O «I'EJIAPM», yBe1TOMUTB TPOU3BOIUTEIIS JIFOOBIM JOCTYITHBIM CIIOCOOOM CBSI3U M TTOJTYYUTh
MOATBEPXKJEHUE OT YynonHoModeHHoro mnpeactaButens kommanun OOO «I'EJIAPM» o
nosydeHun 3asBKU. [locne coriacoBaHus 3asBKM HEOOXOJMMO BBIMOJIHHUTH TPEOOBAaHUSA K
COOTBETCTBYIOIIUMHU CTATyCy MapTHepa corjacHo 1. 4.4. B TeueHue 12 MecsieB ¢ MOMEHTa

noanucCaHus HCO6XOI[I/IMOFO makeTa JOKYMCHTOB.

JIOKyMEeHTBI HEOOXOAMMBIE JUTS IOTY4YEHHS TApTHEPCKOTO CTaTyca:
- IlaptHepckoe cornamieHue;

— NDA (non-disclosure agreement).

B 3aBucuMocTu oT 6I/I3HeC-MOI[eJ'II/I U IUIAHOB pa3BUTHA MapTHEPA, BEHAOPOM MOT'YT OBITh

3alMpoOMICHBI JOITOJHUTCIBHBIC JOKYMCHTBI U COTJIALICHUS.
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6. PETUCTPALIUSA CAEJIOK

Lenpto peructpanuu CHETKH SBISETCS (UKcalMs IEHOBBIX YCIOBUN Ha JTame
MOJTOTOBKU CJIICIKU U 3alllUTa WHBECTUIIMH MapTHEpPA B TOTOBSIIUICS mpoekT. OOpaiieHue 3a
perucTpannei 03HadaeT coriacue napTHEpa NpuilaraTb BCE pasyMHbIE YCHIINS CO CBOEH CTOPOHBI

JJI TIOJIOKUTEIIBHOT'O 3aBEPIICHHA CACIIKU B CIIy4ac O,I[O6peHI/I5I PErucTpanmu.

IIpu perucrpanuu cnenku naptaep 1 OOO «I'EJIAPM» HecyT OTBETCTBEHHOCTH 3a
PEryJsipHBI M CBOEBPEMEHHBIM 0OMeH HH(OpManueil 00 M3MEHEHHUSX B XOJ€ IMOATOTOBKH
caenku. HecBoeBpeMEHHOE WM YMBIIUIEHHOE COKPBITUE U3MEHEHMI ITapaMeTpOB FOTOBSIIEUCS

CACJIKH MOXKECT IIPUBECTU K aHHYJIMPOBAHUIO PETUCTpallN.

[Ipu oOpameHnu 3a perucTpainuei cieakd naptHepy HeoOxoaumo yseaomMuTb OOO
«'EJIAPM» o mpennonaraeMoil mpojake peueHnii KOHKPETHOMY 3aKa34HMKy ¢ 00sS3aTeIbHBIM
yKa3aHUEM:

—  HaMMCEHOBAaHMS 3aKA3UHKA;

—  LeJHU ¥ KPaTKOro TEXHUYECKOTO OMUCAHUS MPOEKTa;

—  KOHTAKTOB JIMIl CO CTOPOHBI 3aKa34yHKa, MPHHUMAIONINX TEXHHUECKOE pelIeHHe, a

TaKXke JIMILI, MPUHUMAIOLINX PEIIeHUE O 3aKyTIKe;

—  OIOKETHBIX TapaMeTPOB MPOCKTA;

—  CPOKOB IIPOEKTA;

—  ONHCaHUs KOHKYPEHTHOH cuTyaluu;

—  KIIOYEBBIX (DaKTOPOB Ui TPUHATHS KOHEYHBIM 3aKa3YMKOM IOJIOKUTEIHEHOTO

pelIeHus;

- mo0oil apyroit cymiecTBeHHONW MH(pOpMalMK O NOTEHIMAIbHOMN CleNKe WU PoJin

napTHEpa B HE.

[Ipouecc Perucrpanuu caenku BKIOYAET B ceOsI:

—  IIPEJOCTaBJIIEHUE MAPTHEPOM BBILIENEPEUNCICHHON HMH(MOPMALMU O TOTOBALIEHCS
CZEJIKE ITOCPEIACTBOM NIEKTPOHHOM MOYTHI YIIOJTHOMOUYEHHBIX BEHA0POM JIHIL;

— T[OJy4YeHHE OTBE€Ta OT YIOJHOMOYEHHBIX mHpeacTtaBurenedl kommnanuu OO0O
«'EJIAPM», mnocpencTBoM 3JIEKTPOHHOW TOYTHL, O (hakTe Mpousouieameit

PETUCTpALINH.

CpOK PacCMOTPCHHUA 3assBKU IIaPpTHEPA Ha Per HUCTpalUl0 CACIIKU COCTABJIACT OO 5-Tu

pabounx JTHEH.



7. MTAPTHEPCKHUE CKUJIKHU
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HapTHepCKI/Ie CKUIKH HNPUMCHAOTCA B 3dBUCUMOCTH OT CTaTyCa HapTHepa n

pEruCTpaIyy CACNKH, a TAKXKE B 3aBUCUMOCTH OT 00beMa MpOoJIaXk MAPTHEPOM 3a KaJIeHAapHBII

rond.

YPOBEHb CKUJIKU OT
MPAVC-JIUCTA

GELARM CERTIFIED PARTNER

Craryc perucrpanuu
CEIIKU

bes perucrpanuun

C perucrpauuei

JIunensuu nuHeriku GIMS

JINIEH3UN TUHENKU
GIMS'

O06Bem mpogax He npumensierca | Ot 10 vutH. | OT 50 MitH. | O1 100 | >200 MmiH.
MapTHEPOM 3a py0. 10 50 py0. 10 MJIH. pyO. pyo
KaJIeHJIapHBIN roj MJIH. py0 100 mnH. 10 200

JIMLIEH3UM JIMHENKHU pyo MJTH. pyO

GIMS!

Pa3mep ckuiku Ha 0% 10% 20% 30% 40%

PacumpeHHa;I TCXHUYCCKAA MOAACPIKKA U 06yquHe TCXHHUYCCKUX CIICHHUATINCTOB

O06Bem npogax
MapTHEPOM 3a
KaJICHJAapHBINA ToJ
Pacmmpennoi
TEXHUYECKOH
MOJIEPKKH U
oOyueHus
TEXHUYECKUX
CHELUATNCTOB

He npumensercs

Ot 1 miH.

py0. 10 5
MJIH. py0

Ot 5 M.
py6. mo 10
MJIH. py0

Ot 10 mutH.
py6. mo 20
MJIH. py0

>2(0 MIH.
pyo

Pa3mep ckniku Ha
Pacumupennyto
TEXHUUYECKYIO
MOIJEPIKKY U
oOyueHue
TEXHUUYECKUX
CHEINAINCTOB

0%

10%

20%

30%

40%

1- HpOI/I3BOI[I/IT€J'II> OCTaBJISIET 3a CO0OM IpaBo AaBaTb JOMNOJHUTCIbHBIC CKUAKU OA KOHKPETHOI'O KJIIMCHTA.
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